Family income benefit

bright grey:

Protection. We make it personal

Is protecting your client’s
mortgage enough?

Mortgage protection would mean that your client’s
house is safe. But what if their family could no longer
afford fo live in it?

Most people buy insurance to cover the mortgage. But for
many clients, the mortgage is only one of the financial
commitments they have. Council tax, utility bills, food and
childcare costs are just some of the everyday payments people
have to make.

And that's without other regular expenses such as meals out,
holidays and birthday presents. This is where protection that
covers more than the mortgage can really help.
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Sources:
1 Estimated monthly cost of £625 for repayment mortgage of £100,000.
2 State benefits of a Widowed Parent’s All e and Child Benefit
(2 children). Widowed Parent’s Allowance £100.70 each week.
Child Benefit £20.30 for first child, £13.40 for second child, payable
each week. Calculated as an average monthly payment. Figures from
www.direct.gov.uk at 17 June 2011.

Ask people what they would want for their family if they were to
die too soon and most would say:

*¢| want my family to maintain their current lifestyle.”®

**| don’t want my partner
to be forced out of work
to look after the children.”®

**| want my family to be able to stay
in our current home.*®

In other words, people would want their death to have as little
financial impact on their family as possible.

So next time you talk to your clients about protection, ask them,
if paying off the mortgage would be enough? If their family had
to rely on state benefits to cover the bills, could they afford to
stay in their home?




Family income benefit

1in 5 Britons say they would have to sell
their home if they or their pariner, were
unable to work because of iliness.’

You can make sure your clients protect their home The benefits for you:
and have enough money to continue to live in it by

recommending family income benefit. * It adds value to the service you offer
Without your help, your clients could be one of the many

Family income benefit is a cost-effective and straightforward families who don't have enough protection.

solution that will provide your client’s family with a guaranteed
amount each month that they can use to pay for their
outgoings. A regular income is a lot easier to manage than

a lump sum, and means your client doesn’t have to worry
about bills mounting up or debts spiralling out of control.

It increases your earnings opportunity
Recommending family income benefit alongside a lump
sum cover not only gives your clients better protection,

it also increases your opportunities to earn.

It helps you to treat your customers fairly

Family income benefit shows you are considering your
clients’ priorities and recommending a protection solution
that addresses their needs.

The benefits of the Bright Grey protection solution

quote

application Cover for home
direct debit “=  and outgoings
plan

And the cost of this Bright Grey protection solution

Mortgage Family income quote 2
protection benefit application -
£100,000 lump sum + £10,000 a year direct debit - £27°35
£7.55 each month £17.20 each month plan

This approach will also increase your business revenue and
add value to your advice.

Mortgage Family income
£100,000 <+ needed
lump sum £10,000 a year

Remember, we give you 10% extra Lauiro
commission when you apply online.

Sources:

1 Tickbox.net, April 2010.

2 Male, 35 next birthday, female, 30 next
birthday, both non-smokers. Decreasing

To find out more, or to quote and apply online, s sy e

£10,000 each year, increasing at RPI.

visit www.brightadviser.co.uk i it o

Bright Grey is a division of the Royal London Group which consists of The Royal London Mutual Insurance Society Ltd and its subsidiaries. The Royal London Mutual Insurance Society Ltd provides life
and pension products, is a member of the Association of British Insurers, is authorised and regulated by the Financial Services Authority No.117672 and is registered in England and Wales No.99064.
The registered office is 55 Gracechurch Street, London, EC3V ORL. Bright Grey is a member of IFA Promotion Ltd.
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